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ECI Stands 

• Repsol E&G is born 

 

• Multi-energy offer: power, gas 

and fuel discounts 

 

• Employees special  

     offer 

Commercial creativity as main driver for growth 
Our channels and brand are producing results with no signs of slow-down 
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05-nov-18 

765.000 

01-feb-19 

800.000 

850.000 

01-may-19 

Stockholders offer 

12-feb-19 

04-mar-19 

Vendor’s employees 

special offer 

 

Travel Club 

19-mar-19 

ECI Employees 

22-apr-19 

29-may-19 

ECI Customers 

900.000 

15-jul-19 

1.000.000 

31/12/2019 

Customers 

15-mar-19 

820.000 

TODAY 

x3 



© Repsol Electricidad y Gas 

 What you have consumed so far 

 

 The details of your electricity & gasconsumption in €: 

every day and every hour, explained easily. 

 

 The estimated amount for your next invoice 

 

 Your electricity consumption disaggregated by 

apliances 

 

 If you do not have the invoices payment domiciled, 

you can pay them via bank card. 

 

 You will understand why your cost fluctuates 

 

Check your contracts, invoices and consumption 

Technical Innovation Improving customer experience 
One example: Repsol’s IT capabilities deliver “Tu oficina Online” App 
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 Google Play 

Score  

Apple Store 

Score 

4,4 4,0 

 Google Play 

Score  

Apple Store 

Score 

3,9 3,8 

3,9 2,2 

3,6 3,6 

Technical Innovation Improving customer experience 
Considered Best App by consumers 
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1. Spain market share including our refineries' consumption; 2. Spain market share in number of clients; 3. Not adjusted for dual clients. 4. Assuming financial leverage of ~50% 
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SOURCE: Mckinsey Power Model 
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Daily demand and generation structure 

2020, GW 

 

Daily demand and generation structure 

2025, GW 

Daily demand and generation structure 

2030, GW 
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1 Others includes CHP, biomass, oil, importation / exportations  
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VALDESOLAR 

264 MW  
530 GWh/year Q4 

2020 
COD expected 70,353 

ton/year 

CO2 emissions 

reduction 

SIGMA 

204 MW  
410 GWh/year Q4 

2021 
COD expected 54,364 

ton/year 

CO2 emissions 

reduction 

DELTA 

335 MW  
993 GWh/year Q4 

2020 
COD expected 86,189 

ton/year 

CO2 emissions 

reduction 

PI 

255 MW  
798 GWh/year 2021 

2022 
COD expected 65,607 

ton/year 

CO2 emissions 

reduction 

Aggregated Equity IRR1  >10% 

1. Assuming leverage of 50%, cost of debt 4.5%, expected timeline for debt repayment 18 years. 



New hires have an average of 10 year + experience in Renewables  16 
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Select 
 

• Strong Market 

Fundamentals: 

• Relevant need for 

new capacity 

• Enough resource for 

RES affordability 

• Rule of law allowing 

for long term 

investment 

• Identification of the most 

recent market trends 

• No legacy may not be a 

disadvantage 

 

 

Leverage 
 

• Global footprint: 

• Shared corporate overhead 

• Understanding of local business culture 

• Potential tax optimization 

• Energy trading capabilities 

• Industrial connections for partners and 

counterparts. 

• Existing human capabilities 

• Market position in Spain with international 

suppliers and partners. 

• Financial firepower to go for large projects, 

with economies of scale 

• Balance sheet solidity to be considered a 

partner of choice for local off takers and 

local developers. 

Establish 
 

• Origination Teams to 

secure PPAs with 

International and Local 

Players 

• Partnerships / M&A with 

companies with local 

presence to access 

better projects 

compensating for late 

entrance. 

• Adapt central 

organization establishing 

deconcentrated teams 

while insuring best 

practices centrally 




